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William Lyon Homes
Operating Divisions 2005

Southern California Division

Northern California Division

Average number of selling communities 10
New home orders 980
Closings 782
Total revenues $574,330,000

San Diego Division

Average number of selling communities 9
New home orders 552
Closings 717
Total revenues $531,390,000

Arizona Division

Average number of selling communities 9
New home orders 600
Closings 504
Total revenues $276,714,000

Nevada Division

Average number of selling communities 5
New home orders 542
Closings 628
Total revenues $267,949,000

Total 2005

Average number of selling communities 8
New home orders 647
Closings 565
Total revenues $206,000,000

Average number of selling communities 41
New home orders 3,321
Closings 3,196

Total revenues

$1,856,383,000




Letter to the Shareholders

We are pleased to report to our shareholders that the company’s performance in 2005 was outstanding.
Records were broken and general improvements were realized in several key areas, despite softening trends

in the fourth quarter.

William Lyon Homes delivered 3,196 homes and posted revenues from homes sales of $1.75 bilfion. We
reported record net income of $190.6 million, an 1 1% increase from 2004. The company earned $21.98 per
diluted share, up 25% from $17.55 the prior year, and ended 2005 with a record backlog of | 291 homes
valued at $691.6 million.

New home orders for the year were 3,321, or 2% less than the comparable period in 2004. This is attributed
to the fourth-quarter softening in new home orders, which saw orders drop 7% to 460, as compared to 493

for the same period the previous year. This trend has continued into earty 2006,

As of December 31, 2005, there were 44 active sales locations, 7 more than at the end of 2004. During
2006, we anticipate opening an additional 40 new sales locations, while closing out only 22, bringing our total

to approximately 62 sales locations by year's end.

We continued to improve and strengthen the company's balance sheet and liquidity in 2005. The consoli-
dated balance sheet showed $1.7 billion of total assets, which included real estate inventories of $1.4 billion
as of December 31, 2005. Total liquidity stood at $369.0 million as of Decemoer 31, 2005, which consisted of

$317.0 million available under our four revolving credit facilities and $52.0 million of cash on hand.

On the operational side, we remain committed to our existing markets and are focusing on growth within
each of these very diverse markets. As of December 31, 2005, the company owned and controlled 26,589

lots, of which 15,071 were under option.

We are pleased to report that in January 2006, Forbes Magazine named Willizm Lyon Homes as one of the
top |0 "Best Managed Companies” in the construction industry. We also wish to welcome the following
new members 1o our Board of Directors: Harcld H. Greene, Lawrence M. Higby, Gary H. Hunt, and Dr.

Arthur B. Laffer. They bring years of business experience to the board.

In summary, 2005 was an exciting and successful year for William Lyon Homes. We are extremely proud
of the record results realized. We are also cognizant of the changing market conditions, but believe that our

talented, experienced management team will continue to chart a successful course for the future.

Sincerely,

General William Lyon

Sl e —

Wade H. Cable
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Financial Highlights

(in thousands except per common share amounts and number of home closings)

Combined revenue

Consclidated revenue

Operating Income

Income before provision for income taxes
Pravision for income taxes

Net income

Earnings per common share:
Basic

Diluted

Average shares outstanding (diluted)
Total assets

Notes payable

Stockholders’ equity

Home closings — units

2005
$ 1882474
$ 1,856,383
$ 314795
$ 314780
$ (124,149)

$ 19063]

3 22.09

$ 21.98

8,675

1,691,002

©

$ 672536
$ 542,894

3,196

2004
$ 1821847
$1.821,847
$ 279576
$ 285,148
$ (113499)

$ 171,649

$ 17.69

$ {7.55

9,778
$ 1,274,562
$ 595219
$ 347,109

3471

2003
$1,223352
$ 897,803
$ 117,555
$ 123952
$ (51815)

$ 72137

$ 7.37

$ 727

9,929
$ 849,606
$ 326737
$ 252,040

2,804

2002
$ 993,078
$ 613,302
$ 62,804
$ 6778l
$ (18270)

$ 49511

$ 485

$ 473

10,475
$ 617,581
$ 266,065
$ 181,676

2522

2001
$ 789,652 |
$ 468,183 |

$ 46,239

§ 53525
$ (5847)

$ 47678 |

$ 450

$ 444

10,740
$ 433709
$ 221,470
$ 150,617

2,566
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Gallery Walk, Northern California Division




Total Combined Revenues
{includes unconsolidated joint ventures)

$ in millions $792.2 $789.7 $993.1 $1,223.4 $1,821.8
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Plaza Walk, Northern C&Iifornia Division

Sunset Point, Arizona Division




Equity Growth
{per year)

$ in millions $102.5 $150.6 $181.7 $252.0 $347.1 $542.9

2000 2001 2002 2003 2004

Earnings Per Common Share - Diluted
(per year) |
_s21.98 |

%374
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PART1
Item 1. Business

General

William Lyon Homes, a Delaware corporation, and subsidiaries (the “Company”) are primarily engaged in
the design, construction and sale of single family detached and attached homes in California, Arizona and
Nevada. Since the founding of the Company’s predecessor in 1956, the Company and its joint ventures have sold
over 65,000 homes. The Company conducts its homebuilding operations through five geographic divisions
(Southern California, Northern California, San Diego, California, Arizona and Nevada). For 2005, approximately
63% of the home closings of the Company and its joint ventures were derived from its California operations. For
the year ended December 31, 2005, on a consolidated basis the Company had revenues from home sales of
$1.745 billion and delivered 3,196 homes, which includes $406.9 million of revenue and 688 delivered homes
from consolidated joint ventures (see Note 2 of “Notes to Consolidated Financial Statements”).

The Company designs, constructs and sells a wide range of homes designed to meet the specific needs of
each of its markets, although it primarily emphasizes sales to the entry-level and move-up home buyer markets.
At December 31, 2005, the Company marketed its homes through 44 sales locations in both its wholly-owned
projects and projects being developed in consolidated joint ventures. In 2005, the average sales price for
consolidated homes delivered was $546,000. Base sales prices for actively selling projects in 2005 ranged from
$197,000 to $2,070,000.

As of December 31, 2005, the Company and its consolidated joint ventures owned approximately 11,518
lots and had options to purchase an additional 15,071, substantially all of which are entitled. As used in this
Annual Report on Form 10-K, “entitled” land has a development agreement and/or vesting tentative map, or a
final recorded plat or map from the appropriate county or city government. Development agreements and vesting
tentative maps generally provide for the right to develop the land in accordance with the provisions of the
development agreement or vesting tentative map unless an issue arises concerning health, safety or general
welfare. The Company’s sources of developed lots for its homebuilding operations are (1) development of
master-planned communities, primarily through both consolidated and unconsolidated joint ventures at the
current time, and (2) purchase of smaller projects with shorter life cycles (merchant homebuilding). The
Company estimates that its current inventory of lots owned and controlled is adequate to supply its homebuilding
operations at current operating levels for approximately 6 years.

The Company and certain of its subsidiaries are general partners or members in joint ventures involved in
the development and sale of residential projects. As described more fully in “Recently Issued Accounting
Standards™, in accordance with Financial Accounting Standards Board Interpretation No. 46, Consolidation of
Variable Interest Entities, as amended (“Interpretation No. 467), certain joint ventures have been determined to
be variable interest entities in which the Company is considered the primary beneficiary. Accordingly, the assets,
liabilities and operations of these joint ventures have been consolidated with the Company’s financial statements
as of and for the years ended December 31, 2005 and 2004. The financial statements of joint ventures in which
the Company is not considered the primary beneficiary are not consolidated with the Company’s financial
statements. The Company’s investments in unconsolidated joint ventures are accounted for using the equity
method because the Company has a 50% or less voting or economic interest (and thus such joint ventures are not
controlled by the Company). Income allocations and cash distributions to the Company from the unconsolidated
joint ventures are based on predetermined formulas between the Company and its joint venture partners as
specified in the applicable partnership or operating agreements. The Company generally receives, after partners’
priority returns and returns of partners’ capital, approximately 50% of the profits and cash flows from joint
ventures. See Note 2 of “Notes to Consolidated Financial Statements” for condensed combined financial
information for the joint ventures whose financial statements have been consolidated with the Company’s
financial statements. See Note 5 of “Notes to Consolidated Financial Statements” for condensed combined
financial information for the unconsolidated joint ventures. Based upon current estimates, substantially all future

1




development and construction costs incurred by the joint ventures will be funded by the venture partners or from
the proceeds of construction financing obtained by the joint ventures.

The Company will continue to utilize its current inventory of lots and future land acquisitions to conduct its
operating strategy which consists of: (i) focusing on high growth core markets; (ii) maintaining conservative
financial position and improving its credit profile; (iii) acquiring strong land positions through disciplined
acquisition strategies; (iv) maintaining a low cost structure; and (v) leveraging an experienced management with
significant equity ownership.

The Company had total consolidated revenues from operations of $1.856 billion, $1.822 billion and $897.8
million for the years ended December 31, 2005, 2004 and 2003, respectively. Homes closed by the Company,
including its joint ventures, were 3,196, 3,471 and 2,804 for the years ended December 31, 2005, 2004 and 2003,
respectively. Including its joint ventures, the Company’s dollar amount of backlog of homes sold but not closed
as of December 31, 2005, was $691.6 million, a 11% increase over the $623.6 million as of December 31, 2004.
The cancellation rate of buyers who contracted to buy a home but did not close escrow was approximately 16%
during 2005 and 17% during 2004,

The Company’s operations are dependent to a significant extent on debt financing and on joint venture
financing. The Company’s principal credit sources are its 7%8% Senior Notes, 103%% Senior Notes, 7 V2%
Senior Notes, secured revolving credit facilities, seller-provided financing, and land banking transactions. At
December 31, 2005, the outstanding principal amount of the 7%8% Senior Notes was $150.0 million, the
outstanding principal amount of the 10%% Senior Notes was $246.9 million and the outstanding principal
amount of the 7Y2% Senior Notes was $150.0 million. The secured revolving credit facilities are revolving lines
of credit with a maximum commitment of $410.0 million at December 31, 2005. However, the credit facilities
have limitations on the amounts that can be borrowed at any time based on assets which are included in the credit
facilities and the specified borrowings permitted under borrowing base calculations. The secured revolving credit
facilities are secured by substantially all of the Company’s assets. At December 31, 2005, the outstanding
principal amount under the secured revolving credit facilities was $50.0 million. The Company’s mortgage
subsidiary has two revolving credit facilities to fund its mortgage operations, of which an aggregate $47.8 million
was outstanding at December 31, 2005. See “Management’s Discussion and Analysis of Financial Condition and
Results of Operations — Financial Condition and Liquidity” and Note 6 of “Notes to Consolidated Financial
Statements” for more information relating to the revolving credit facilities of the Company and its mortgage
subsidiary.

The ability of the Company to meet its obligations on its indebtedness will depend to a large degree on its
future performance which in turn will be subject, in part, to factors beyond its control, such as prevailing
economic conditions, mortgage and other interest rates, weather, the occurrence of events such as landslides, soil
subsidence and earthquakes that are uninsurable, not economically insurable or not subject to effective
indemnification agreements, availability of labor and homebuilding materials, changes in governmental laws and
regulations, and the availability and cost of land for future development.

The Company’s principal executive offices are located at 4490 Von Karman Avenue, Newport Beach,
California 92660 and its telephone number is (949) 833-3600. The Company was incorporated in the State of
Delaware on July 15, 1999.

The Company’s Markets

The Company is currently operating through five geographic divisions: Southern California, Northern
California, San Diego, Arizona, and Nevada. Each of the divisions has responsibility for the management of the
Company’s homebuilding and development operations within the geographic boundaries of the division.




The following table sets forth sales from real estate operations attributable to each of the Company’s
homebuilding divisions during the preceding three fiscal years:

Year Ended December 31,
2005 2004 2003
(in thousands)
Consolidated
Southern California(l) ... ...t $ 574,330 $ 485,654 $304,190
Northern California(2) .. ... it e e 531,390 669,529 181,062
San DIego(3) ..ot 276,714 292,927 170,264
Arizonald) ... 267,949 132,823 67,402
Nevada(S) . . oo o e 206,000 240,914 165,395

$1,856,383 $1,821,847 $888,313

Unconsolidated joint ventures

Southern California(l) .. ... .. v $ — 3 — $103,020
Northern Califormia(2) .. ... . i e e e — — 103,776
San Diego(3) .. .o — — 118,753
Nevada(S) . .o e e e e 26,091 — —

$ 26091 § — $325,549

(1) The Southern California Division consists of operations in the counties of Orange, Los Angeles and Ventura
and portions of Riverside and San Bernardino Counties.

(2) The Northern California Division consists of operations in Contra Costa, El Dorado, Santa Clara,
Sacramento, San Joaquin, Placer and Stanislaus Counties.

(3) The San Diego Division consists of operations in San Diego County and portions of Riverside and San
Bernardino Counties.

(4) The Arizona Division consists of operations in the Phoenix area.

(5) The Nevada Division consists of operations in the Las Vegas area.

For financial information concerning segments, see the “Consolidated Financial Statements” and Note 1 of
“Notes to Consolidated Financial Statements.”

LAND ACQUISITION AND DEVELOPMENT

As of December 31, 2005, the Company and its consolidated joint ventures owned approximately 11,518
lots and had options to purchase an additional 15,071, substantially all of which are entitled.

The Company estimates that its current inventory of lots owned and controlled is adequate to supply its
homebuilding operations at current operating levels for approximately six years.

The Company uses a land acquisition team, which includes members of its senior management, to manage
the risks associated with land ownership and development. It is the Company’s policy that land can be purchased
or sold only with the prior approval of senior management and the board of directors. The Company’s land
acquisition strategy has been to undertake projects with shorter life-cycles in order to reduce development and
market risk while maintaining an inventory of owned lots sufficient for construction of homes over a two-year
period. The Company’s strategy consists of the following elements:

*  Completing due diligence prior to committing to acquire land,

¢ Reviewing the status of entitlements and other governmental processing 10 mitigate zoning and
other development risk;




» Focusing on land as a component of a home’s cost structure, rather than on the land’s speculative
value; ’

* Limiting land acquisition size to reduce investment levels in any one project where possible;

¢ Utilizing option, joint venture and other non-capital intensive structures to control land where
feasible;

* Funding land acquisitions whenever possible with non-recourse seller financing;
* Employing centralized control of approval over all land transactions;

+ Expanding homebuilding operations in the Southwest, particularly in the Company’s long
established markets of California and Arizona and in Nevada, where it entered the market in 1995;
and

« Diversifying with respect to geography, markets and product types.

Prior to committing to the acquisition of land, the Company conducts feasibility studies covering pertinent
aspects of the proposed commitment. These studies may include a variety of elements from technical aspects
such as title, zoning, soil and seismic characteristics, to marketing studies that review population and
employment trends, schools, transportation access, buyer profiles, sales forecasts, projected profitability, cash
requirements, and assessment of political risk and other factors. Prior to acquiring land, the Company considers
assumptions concerning the needs of the targeted customer and determines whether the underlying land price
enables the Company to meet those needs at an affordable price. Before purchasing land the Company attempts
to project the commencement of construction and sales over a reasonable time period. The Company utilizes
outside architects and consultants, under close supervision, to help review acquisitions and design products.

During the year ended December 31, 2003, the Company and two unaffiliated parties formed a series of
limited liability companies for the purpose of acquiring three parcels of land totaling 236 acres in Irvine and
Tustin, California (formerly part of the Tustin Marine Corps Air Station) and developing the land into 1,910
residential homesites. This unique acquisition is positioned to deliver homes in multiple product segments in
what the Company believes is one of the highest demand and supply constrained markets in the country. As of
December 31, 2005, the limited liability companies sold substantially all of the lots. The Company was required
under certain specific conditions to purchase approximately one-half of the homesites and during the year ended
December 31, 2005 the Company purchased 829 lots from the limited liability companies. Homebuilding
activities began in 2005 and first deliveries will begin in 2006. See “Management’s Discussion and Analysis of
Financial Condition and Results of Operations — Financial Condition and Liquidity” and Note 5 of “Notes to
Consolidated Financial Statements” for more information relating to this transaction and related financing.

The Company and an unaffiliated party formed a limited liability company for the purpose of acquiring and
developing 885 acres of land in Pahrump, Nevada into approximately 2,500 lots for residential homesites. The
company has a 50% direct interest in the limited liability company and will purchase approximately one-half of
the developed lots. The limited liability company began developing the lots in 2004 and sold approximately 678
lots during the year ended December 31, 2005, of which 488 lots were sold to the Company.

HOMEBUILDING AND MARKET STRATEGY

The Company currently has a wide variety of product lines which enables it to meet the specific needs of
each of its markets. Although the Company primarily emphasizes sales to the entry-level and move-up home
markets, it believes that this diversified product strategy enables it to best serve a wide range of buyers and adapt
quickly to a variety of market conditions. In order to reduce exposure to local market conditions, the Company’s
sales locations are geographically dispersed. At December 31, 2005, the Company and its joint ventures had 44
sales locations.



Because the decision as to which product to develop is based on the Company’s assessment of market
conditions and the restrictions imposed by government regulations, homestyles and sizes vary from project to
project. The Company’s attached housing ranges in size from 1,061 to 3,050 square feet, and the detached
housing ranges from 1,123 to 5,859 square feet.

Due to the Company’s product and geographic diversification strategy, the prices of the Company’s homes
also vary substantially. Base sales prices for the Company’s attached housing range from approximately
$230,000 to $995,000 and base sales prices for detached housing range from approximately $197,000 to
$2,070,000. On a consolidated basis, the average sales price of homes closed for the year ended December 31,
2005 was $546,000.

The Company generally standardizes and limits the number of home designs within any given product line.
This standardization permits on-site mass production techniques and bulk purchasing of materials and
components, thus enabling the Company to better control and sometimes reduce construction costs.

The Company contracts with a number of architects and other consultants who are involved in the design
process of the Company’s homes. Designs are constrained by zoning requirements, building codes, energy
efficiency laws and local architectural guidelines, among other factors. Engineering, landscaping,
master-planning and environmental impact analysis work are subcontracted to independent firms which are
familiar with local requirements.

Substantially all construction work is done by subcontractors with the Company acting as the general
contractor. The Company manages subcontractor activities with on-site supervisory employees and management
control systems. The Company does not have long-term contractual commitments with its subcontractors or
suppliers. However, the Company generally has been able to obtain sufficient materials and subcontractors
during times of material shortages. The Company believes its relationships with its suppliers and subcontractors
are good.




Description of Projects and Communities Under Development

The Company’s homebuilding projects usually take two to five years to develop. The following table presents project
information relating to each of the Company’s homebuilding divisions as of December 31, 2005 and only includes projects
with lots owned as of December 31, 2005, lots consolidated in accordance with Interpretation No. 46 as of December 31,
2005 or homes closed for the year ended December 31, 2005.

Project (County) Product

Wholly-Owned:
Orange County
Mirador at Talega, San Clemente
Walden Park, Ladera Ranch
Ambridge at Quail Hill, Irvine
Lombard Court, Irvine
Garland Park, Irvine .. ... .................
Altamura at Nellie Gail Ranch, Laguna Hills ..
Seacove at the Waterfront, Huntington
Beach ........ ... .. o
Floralisa, San Juan Capistrano
Estrella Rosa, San Juan Capistrano
Amarante [I, Ladera Ranch
Bellataire 11, Ladera Ranch
Tamarisk, Irvine
Columbus Grove, Irvine:
Lantana (6)
Kensington
Clarendon
Astoria (6)
Mirabella
Cambridge Lane
Ainsley Park
Ciara (6)
Verandas ......... ... ...
Los Angeles County
Meridian Hills, Moorpark:
Ashford
Marquis
Brighton (Affordable)
Riverside County
Heartland, North Corona
Homestead
Bounty II
Almont
Vander Stelt, Corona
Kasbergen/Serafina, North Corona
San Bernardino County
The Peaks at Citrus Heights, Fontana
Adelina, Fontana (6)

Total Wholly-Owned

Joint Ventures:
Orange County
Amarante, Ladera Ranch
Bellataire, Ladera Ranch
Los Angeles County
Oakmont at Westridge, Valencia
Creekside, Valencia
Riverside County
Discovery, North Corona
Bounty, North Corona

Total Joint Ventures

SOUTHERN CALIFORNIA REGION
COMBINED TOTAL

Homes Closed

Estimated Units Closed Lots Owned for the
Yearof  Number of as of Backlog at as of Year Ended
First Homes at December 31, December 31, December 31, December 31, Sales Price
Delivery Completion(1) 2005 2005(2)(3) 2005(4) 2005 Range(5)
SOUTHERN CALIFORNIA
2004 76 53 23 23 33 $1,115,000 - 1,270,000
2004 109 109 0 0 26 $ 650,000 - 680,000
2004 128 120 8 8 59 $ 500,000 - 570,000
2005 150 69 60 81 69 $ 445,000 - 633,000
2005 166 100 17 66 100 $ 566,000 - 702,000
2003 52 52 0 0 4 $1,975,000 - 2,000,000
2004 106 98 8 8 73 $ 802,000 - 995,000
2005 80 10 32 70 10 $1,290,000 - 1,410,000
2006 40 0 9 40 0 $1,600,000 - 1,700,000
2006 18 0 14 18 0 $1,056,000 - 1,140,000
2006 23 0 22 23 0 $1,195,000 - 1,230,000
2005 113 64 28 49 64 $ 535,000 - 590,000
2006 102 0 14 102 0 $ 900,000 - 1,015,000
2006 63 0 0 63 0 $ 735,000 - 870,000
2007 102 0 0 102 0 $ 289,000 - 714,000
2007 98 0 0 98 0 $1,015,000 - 1,185,000
2007 60 0 0 60 0 $ 723,000 - 858,000
2007 156 0 0 156 0 $ 396,000 - 457,000
2007 84 0 0 84 0 $ 644,000 - 719,000
2007 67 0 0 67 0 $1,210.000 - 1,560,000
2007 97 0 0 97 0 $ 729,000 - 847,000
2006 113 0 113 0 $ 806,000 - 1,015,000
2006 135 0 0 135 0 $ 895,000 - 1,129,000
2007 17 0 0 17 0 $ 105,000 - 272,000
2005 109 44 38 65 44 $ 590,000 - 650,000
2005 39 39 0 0 39 $ 457,000 - 505,000
2006 91 0 47 91 0 $ 487,000 - 555,000
2007 309 0 0 122 0 $ 575,000 - 675,000
2007 314 0 0 314 0 $ 306,000 - 406,000
2005 150 72 38 78 72 $ 605,000 - 665,000
2007 109 0 0 109 0 $ 340,000 - 400,000
3,276 830 358 2.259 593
2005 53 44 4 9 44 $ 965,000 - 1,060,000
2005 52 43 8 9 43 $1,220,000 - 1,260,000
2003 87 87 0 0 2 $1,030,000 - 1,140,000
2004 141 141 0 0 28 $ 385,000 - 478,000
2004 172 172 0 0 53 $ 417,000 - 464,000
2003 167 167 0 0 19 $ 460,000 - 510,000
672 654 12 18 189
3,948 1,484 370 2,277 782



Homes Closed

Estimated Units Closed Lots Owned for the
Year of  Number of as of Backlog at as of Year Ended
First Homes at December 31, December 31, December 31, December 31, Sales Price
Project (County) Product Delivery Completion(1) 2005 2005(2)(3) 2005(4) 2005 Range(5)
NORTHERN CALIFORNIA
Wholly-Owned:
San Joaquin County
Ironwood II, Lathrop ..................... 2003 88 85 0 3 0 $ 276,000 - 317,000
Ironwood I, Lathrop .................... 2005 109 71 4 38 71 $ 487,000 - 544,000
Seasons, Stockton ........ ... oL 2005 145 83 33 62 83 $ 553,000 - 613,000
Contra Costa County
Seagate at Bayside, Hercules ............... 2005 96 28 23 68 28 $ 594,000 - 727,000
Wavecrest at Bayside, Hercules . ... ..... .... 2005 76 38 27 38 38 $ 724,000 - 776,000
Rivergate Laurels, Antioch ................ 2005 72 69 17 3 69 $ 548,000 - 658.000
Rivergate II, Antioch ..................... 2006 95 0 0 95 0 $ 548,000 - 658,000
Placer County
Twin Oaks at Whitney Ranch Rocklin ....... 2006 92 0 0 92 0 $ 584,000 - 616,000
Sacramento County
Verona at Anatolia, Rancho Cordova ...... .. 2005 79 9 13 70 9 S 460.000 - 505,000
FairOaks (6) ......... ... ..o, 2007 189 0 0 189 0 $ 399,000 - 417.000
Santa Clara County )
Baton Rouge, SanJose .. .................. 2005 91 45 13 46 45 $ 589,000 - 654,000
The Ranch at Silver Creek, San Jose:
Provance . ..., 2003 95 95 0 0 28 $1,400,000 - 1,560,000
Portofino ........... . ... ... ... ... ... 2003 42 42 0 0 2 $1,245.000 - 1,395,000
Esperanza . ...........c.oiiiiiian... 2004 74 74 0 0 50 $ 890,000 - 1,100,000
MONEESA ot vttt 2004 54 54 0 0 29 $ 955,000 - 1,090,000
Hacienda .................covoveoiin. 2004 34 34 0 0] 25 $1,785,000 - 2,070,000
TESOTO . oot e 2004 44 44 0 0 22 $ 805,000 - 865.000
Stanislaus County
Sonterra at Walker Ranch, Patterson ... ...... 2003 119 119 0 0 44 $ 405,000 - 458.000
Falling Leaf, Modesto .................... 2006 314 0 0 314 0 $ 390,000 - 520,000
Total Wholly-Owned ............... .. .. ... 1,908 890 130 1,018 543
Joint Ventures:
Contra Costa County
Heartland, Brentwood .................... 2003 76 76 0 0 3 $ 444000 - 471,000
Gables, Brentwood .. .......... ... .. ...... 2003 99 99 0 0 19 $ 440,000 - 499,000
Overlook, Hercules ...................... 2003 133 133 0 0 27 $ 664,000 - 706,000
Alves Ranch, Pittsburgh . ... ............... 2006 533 0 0 533 0 $ 326,000 - 691,600
El Dorado County
Lyon Prima, El Dorado Hills ............... 2001 137 137 0 0 2 $ 445,000 -511,000
Placer County
Pinehurst at Morgan Creek ................ 2003 117 117 0 0 57 $ 619,000 - 711,000
Cypress at Morgan Creek . ................. 2003 73 73 0 0 17 $ 521,000 - 581,000
Shady Lane at Whitney Ranch Rocklin . ...... 2006 96 0 3 96 0 $ 438,000 - 448,000
Sacramento County
Big Horn, Elk Grove
PlazaWalk ................ .. ... ..... 2005 106 21 7 85 21 $ 353,000 - 413,000
GalleryWalk ... ... . ...... ... ... 2005 149 28 20 121 28 $ 230,000 - 355,000
Total Joint Ventures .. ...................... 3

NORTHERN CALIFORNIA
REGION COMBINED TOTAL .............




Project (County) Product

Wholly-Owned:
Riverside County

Bridle Creek, Corona . .....................
Sedona, Murietta ............... .. ... ...
Sequoia at Wolf Creek, Temecula ............
Savannah at Harveston Ranch, Temecula ... ...

San Bernardino County
Chapman Heights, Yucaipa:

Braeburn........... ... ... o oL
Crofton ... o i e

Westland

VistaBella ......... ... . ... ... .......
Redcort ...

San Diego County
Promenade North, San Diego

Sonora Ridge, Chula Vista . .................
Alcala at Del Sur, San Diego ................
Maybeck, San Diego ......................
Sunset Cove,SanDiego........ .. ... oL

Total Wholly-Owned ........................

Joint Ventures:
Riverside County

Cabrillo at Montecito Ranch, Corona .........

San Diego County

Ravenna, SanDiego.......................
Amante, SanDiego .......... ... ... ...
Boardwalk, SanDiego .....................

Treviso, San Diego

Belleza at San Miguel Village, Chula Vista . ...
Total Joint Ventures ... ......................
SAN DIEGO REGION COMBINED TOTAL . ...

Wholly-Owned:
Maricopa County

Mesquite Grove — Estates, Chandler ...... ...

Gateway Crossing, Gilbert

Qakerest . ...
Woodridge ............. ...

Sonoran Foothills, Phoenix

Desert Crown .. ..o vve e e
DesertSierra. ...

Copper Canyon Ranch, Surprise
Rancho Vistas

Talavera, Phoenix

Coldwater Ranch, Maricopa County ..........
Collin’s Creek, Phoenix ....................
Rancho Mercado — Inn Suites, Phoenix . ... ...

Lyon’s Gate, Gilbert:

Pride ... ...

Joint Ventures:
Maricopa County

Hastings Property, Queen Creek (6) ..........
Total Joint Ventures .. ..................... ..

ARIZONA REGION TOTAL

Sunset Point .. ...
ElSenderoHills ........................

Homes Closed

Estimated Units Closed Lots Owned for the
Year of  Number of as of Backlog at as of Year Ended
First Homes at December 31, December 31, December 31, December 31, Sales Price
Delivery Completion(1) 2005 2005(2)(3) 2005(4) 2005 Range(5)
SAN DIEGO
2003 274 172 2 102 88 $648,000 - 740,000
2003 144 144 0 0 8 $472.000 - 559,000
2005 125 14 17 111 14 $389,000 - 438,000
2005 162 0 38 162 0 $326,000 - 378.000
2005 113 19 17 39 19 $559,000 - 599,000
2005 140 20 35 90 20 $427,000 - 461,000
2005 79 29 11 50 29 $489.000 - 518,000
2006 108 0 0 108 0 $232,000 - 259,000
2006 90 0 0 90 0 $270,000 - 295,000
2006 137 0 0 137 0 $421,000 - 494,000
2003 172 172 0 0 1 $453,000 - 493.000
2005 83 0 0 34 0 $767,000 - 788,000
2006 120 0 0 19 0 $800,000 - 845,000
2006 77 Y 0 77 0 $528,000 - 558,000
1,824 570 120 1.019 179
2004 83 83 0 0 1 $597.000 - 629,000
20035 199 48 57 151 48 $480,000 - 524,000
2005 127 65 7 62 65 $568.000 - 644,000
2004 90 90 0 0 34 $522,000 - 605,000
2005 186 35 13 151 35 $391,000 - 526,000
2005 195 122 4 73 122 $366,000 - 445,000
380 443 81 437 325
2,704 1,013 201 1,456 504
ARIZONA
2001 93 93 0 0 2 $301,000 - 338,000
2003 236 235 0 1 61 $252,000 - 320,000
2003 165 164 0 1 72 $292,000 - 355,000
2004 124 85 30 39 83 $441,000 - 544,000
2004 212 121 82 91 112 $249,000 - 307,000
2004 212 193 14 19 31 $490,000 - 600,000
2004 282 131 113 151 122 $282,000 - 379,000
2004 188 102 74 86 95 $377,000 - 470,000
2006 134 0 0 134 0 $254,000 - 318,000
2007 368 0 0 368 0 $209,000 - 277,000
2007 126 0 0 126 0 $237,000 - 245,000
2009 1,906 0 0 233 0 $231,000 - 300,000
2006 548 0 27 548 0 $231,000 - 255,000
2006 174 0 22 174 0 $248.000 - 374,000
2006 169 0 34 169 0 $318,000 - 443,000
2007 315 0 0 315 0 $205,000 - 214,000
2007 365 0 0 365 0 $250,000 - 360,000
2008 807 0 0 807 0 $170,000 - 305,000
6,424 1.124 396 3,627 628
2007 822 0 4] 822 o] $250,000 - 300,000
822 0 0 822 0
7.246 1,124 396 4,449 628

I



Homes Closed

Estimated Units Closed Lots Owned for the
Year of  Number of as of Backlog at as of Year Ended
First Homes at December 31, December 31, December 31, December 31, Sales Price
Project (County) Product Delivery Completion(1) 2005 2005(2)(3) 2005(4) 2005 Range(S)
NEVADA
Wholly-Owned:
Clark County
Summerlin, Las Vegas
VistaVerde .......... ... ... i, 2003 122 122 0 0 23 $410,000 - 473,000
Miraleste . ......... .. i 2003 122 122 0 0 18 $551,000 - 594,000
Granada ... 2004 144 105 10 39 55 $444,000 - 509,000
The Lyon Collection ...................... 2005 60 33 18 27 33 $610,000 - 645,000
Kingwood . ... 2006 100 0 0 43 0 $415,000 - 495,000
North Las Vegas
The Classics . ... 2003 227 220 1 7 42 $290,000 - 315,000
The Springs .. .......... .o i 2003 209 209 0 0 62 $262,000 - 311,000
The Estates .. ... v, 2003 176 176 0 0 53 $318,000 - 352,000
The Cottages ........ccoviiiiiiiieinninn. 2004 360 209 22 151 88 $229,000 - 259,000
LaTierra . ...vuve et 2006 67 0 3 67 0 $305,000 - 335,000
Goldfield ............................... 2006 134 0 0 125 0 $301,000 - 326,000
Carson Ranch, Las Vegas
WestSeriesT .. ... ... .. ... . ... . . ... ... 2005 71 42 20 29 42 $395,000 - 430,000
West SeriesIT . ... ... ... o ol 2005 59 1 3 58 1 $449,000 - 504,000
EastSeriesI ......... .. ... . .. . 2007 57 0 1 57 0 $395,000 - 430,000
EastSeries IT ....... ... ... .. .. ... ... 2006 104 0 0 104 0 $395,000 - 430,000
West Park, Las Vegas
Villas ..o 2006 191 0 0 191 0 $363,000 - 405,000
Courtyards ........ ..o 2006 113 0 0 113 0 $395,000 - 445,000
Tropical & Jones, Las Vegas ................ 2006 49 0 0 49 0 $395,000 - 430,000
1/2 Acre Assemblage, Las Vegas ............ 2007 140 0 0 83 0 $593,000 - 661,000
Mountain Falls, Pahrump:
CasCata . . vt e 2005 147 54 35 93 54 $197,000 - 219,000
Tramonto .......... .. ... ... 2005 212 66 34 146 66 $248.,000 - 283,000
BellaSera ............ ... . .. ... ... .... 2005 129 28 17 101 28 $307,000 - 346,000
NEVADA REGIONTOTAL .................. 2,993 1,387 164 1,483 565
GRAND TOTALS:
Wholly-Owned .. ........................ ... 16,425 4,801 1,168 9,406 2,508
Joint Ventures . ..........c.ovurnininnnn.s 3,893 1,781 123 2,112 688
20,318 6,582 1,291 11,518 3,196

(1) The estimated number of homes to be built at completion is subject to change, and there can be no assurance that the
Company will build these homes.

(2) Backlog consists of homes sold un